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Course Overview

Whether you are buying, selling or transferring a business, planning your portfolio, 
analyzing a potential acquisition or resolving a business legal dispute, it is crucial to 
have a sound business valuation opinion. Valuing a business requires the consideration 

of three approaches using a variety of methods to establish a value. Each business is unique, as 
are the objectives of each business owner, and it is important to understand the key factors that 
drive business value.

The prevailing Rwanda business and economic situation affects a company’s valuation. The 
value of a company is determined with the help of professional insight, along with an in-depth 
knowledge of valuation techniques and methodologies. Knowing what a business is worth and what 
determines that value is a pre-requisite for intelligent decision making -- in choosing investments 
for a portfolio, in deciding the appropriate price to pay or receive in a takeover and in making 
investment, as well as financing and dividend choices while running a business. 

This business valuation course provides participants with the skills needed to perform detailed 
business valuation modeling using Discounted Cash Flow (DCF) Analysis and Relative Valuation. 
The valuation training will be particularly valuable to those who are looking for a detailed and 
step-by-step explanation of how to value a company based on comparable companies, past 
transactions and DCF.

During the two-day workshop, all sessions will have a highly technical content, which intends to 
cater for all levels of experience. 

Purpose and learning objectives 
In this highly interactive course, participants will practice computing a real company market value, 
acquire skills of creating various valuation models and understand how to interpret valuation 
reports.

 

Who should attend? 
The mix of basic valuation techniques and applications provided in this workshop should appeal to 
a widely diverse audience. It should be able to cover from executives who interpret the valuation 
reports to seasoned practitioners who want to bolster their skills to create and maintain a thriving 
practice. 

Specific professionals who should attend this workshop will include, but not limited to:

§	 ‘C’ Level Executives - CEO, COO, CFO, CMO. 

§	 Private Equity & Venture Capital Managers / Professionals

§	 Commercial & Investment Bankers involved in company value assessments  
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§	 Portfolio Managers who deal with business value in the course of his/her work

§	 Mergers, Acquisitions or divestiture Managers

§	 Securities, Financial & Investment Analysts interested in their company value assessment 

§	 Corporate Financial &Restructuring Officers

§	 CPAs and financial consultants who wish to specialize in a non-seasonal consulting niche

§	 User department heads and supervisors.

Why Is It Different?
The workshop will include case studies of actual corporations and how valuation methods 
influence their strategy, as well as hands-on exercises, and will give participants the opportunity to 
demonstrate their understanding of techniques through presentations and discussions. Delegates 
will actively take part in the workshop and make all calculations individually, guided by the expert.

Training methodology
The workshop is a practical two day session which will involve participants entering data into an 
excel worksheet and concluding on the value of a company. 

Training participants are provided with practical examples studied in electronic format that can be 
used in their practical work. 

Certificates
Certificates of attendance will be awarded to all participants who attend and participate in all 
sessions of the training program. For members, fourteen (14) CPD – Continuous Professional 
Development hours will also be awarded as per IFAC requirements.

Your Investment
Rwf. 540,000 for members and Rwf. 580,000 for Non-members (VAT inclusive). Attendance 
Fees are payable to Account No. 2004161170000019 in Commercial Bank of Africa (CBA) or 
0100013802846601 in Ecobank. Save a 5 % early bird discount by paying by or before 09th 
August 2019. Please confirm your participation by booking online through our website: www.
icparwanda.com and attaching the payment slip to validate your seat on or before Friday, August 
16th, 2019.
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Day 1 Agenda: 22 August 2019

08.00 – 08.30 Registration, Intros and Agenda

08.30 – 10.30 Financial modelling principles

10.30 – 11.00 Coffee Break & Networking

11.30 – 13.00 Financial Analysis for Corporate Valuation

13.00 – 14.00 Lunch

14.00 – 15.30 Introduction to Corporate Valuation

15.30 – 16.00 Coffee Break

16.00 – 17.00 Equity Value vs. Enterprise Value

17.00 – 17.30 Any questions – End of Day one

Training Program
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Training Program

Day 2 Agenda: 23 August 2019

08.00 – 08.30 Registration

08.30 – 10.30 Discounted Cash Flow (DCF) Model

10.30 – 11.00 Coffee Break

11.00 – 13.00 Weighted Average Cost of Capital (WACC)

13.00 – 14.00 Lunch

14.00 – 15.30 Valuation Multiples

15.30 – 16.30 Comparable Company Analysis (Comps)

16.30 – 17.00 Common Errors in Valuation and How to address them

17.00 – 18.00 Get Certificates, Tea Break and Networking
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Lead trainer - Ferdinand Othieno

Ferdinand is a Lecturer of Finance based at the Institute of Mathematical Sciences, Strathmore 
University (SIMS). He is also a Director at Mahiri QuantFin Ltd. Earlier, Ferdinand worked as 
a Corporate Finance Manager at KPMG.   

Ferdinand’s work focuses on Analytics for Financial Applications, Asset Pricing, Forecasting 
Methods in Finance and Quantitative Risk Management. His research output has been published 
in peer reviewed journals including Research in International Business and Finance, Journal of 
Mathematical Finance, Journal of Economics and International Finance, Journal of Finance and 
Investment Analysis and International Journal of Economics and Finance. 

Ferdinand has provided advise to a wide range of clients including Bank of Uganda, National Bank 
of Ethiopia, Vega Capital Raising, Bank valuations including the Valuation of Habib Bank during the 
acquisition by DTB, GFGP technical drafting, Bloomberg Financial Journalism Training on Financial 
markets, Safaricom Economic Modeling, Mwalimu National SACCO restructuring, IFRS 9 trainings 
for commercial banks, other financial institutions and regulators in Kenya, Uganda, Malawi and 
Ethiopia, among others.

He is an accredited Financial Modeler and trainer with over ten years training experience. He 
facilitates both in-house/bespoke training programs and open market trainings. In addition, 
Ferdinand acts as a technical reviewer in industry awards including the Financial Reporting (FiRe) 
Awards, Banking Awards, Insurance Awards and Investment Awards.

Ferdinand holds a Masters in Banking and Finance specializing in Financial Markets and a First-
class Bachelor’s degree in Finance. He is an active member of ICPAK and passed the level II exam 
of the CFA program in 2012. Currently he is pursuing a PhD in Finance from the University of Cape 
Town.

Selected relevant experience:
•	 Financial	Modelling	and	Valuation	for	companies	in	Rwanda	–	Bank	of	Kigali,	Bralirwa,	

Magerwa, Hotel Umubano;

•	 Financial	Advisor	to	the	Ministry	of	Education	in	Rwanda	and	Rwanda	Development	
Bank (BRD) on business planning and structuring of sustainable higher education 
financing; Concept development; Field research on savings and insurance products to 
support higher education finance; and Business planning

•	 Several	Bank	Valuations	and	Business	plans:	-	Habib	Bank	Limited,	Chase	Bank	Kenya	
Ltd, Bank of Africa, KCB, Habib Bank Kenya Ltd, Diamond Trust Bank, Development 
Bank of Kenya Ltd;

•	 Financial	modelling	to	assist	with	budgeting	and	business	planning	for	Vega	Limited.

•	 Safaricom	Kenya	Economic	Modelling	Advisory	2014-2016:	-	The	assignment	entails	
assisting Safaricom Kenya Limited in developing a framework for relevant, timely 
economic/business intelligence/econometric modelling, to develop scientific/
evidence-based pricing and market segmentation and Rigorous, evidence-based 
policy and regulatory engagement.
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yahya.hassani@icparwanda.com 

+250 788 306 881

For further details, 
please feel free to contact us through: 

•	 Barclays	Bank	of	Kenya	Ltd	(Financial	Modelling	&	Analytics):	-	Lead	Trainer	for	the	
Barclays Financial Modelling & Analytics

•	 Commercial	Bank	of	Africa	(CBA)	Predictive	Analytics:	-	Appointed	trainer,	
Analytics in Banking, Econometric Applications in Credit and Interest rate modelling, 
Uncertainty and Risk Modelling for the CBA Predictive Analytics Training Program

•	 Financial	Modelling,	Valuation	and	Capital	Raising	for	Beauty	Bee	Limited;

•	 ICAAP,	SREP	and	ILAAP	deep	dive	workshop	including	sample	model	building	to	aid	
quantification of Pillar 1 and Pillar II risk capital charges; 

•	 5-day	hands	on	Financial	Modelling	and	Quantitative	Risk	Modelling	for	IFRS	9,	Basel	
II/III for Bank of Uganda supervision, risk and financial stability team; and 

•	 IFRS	9	implementation	support.



www.icparwanda.com


